
FOCUSED?
LET'S GET IT DONE

RAPID VISIBILITY: PART 1
SPEAKING EVENTS

This is a view only file, so grab
a pen, download the file, print
it off and let's get started.



 

NEED 
AND

WANT

WILL
PY

FOR

 
 

 

VISIBILITY TRINITY

RAPID VISIBILITY

VISIBILITY MENU

PRO
CRAST.

  

PO
DCA

ST
IN

G LIVE VIDEO

SPEAKING

EVENTS
Attend and network

Speaker: keynote / panel
Host: Meet up / workshop

Judge
Ted X talk

 
PODCASTING

Guest
Host (interview / solo / coach

Sponsor or collaborate
 

VIDEO
Live

Recorded
Webinars

Virtual Summits
Masterclass for another

group
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LEVERAGE YOUR PERSONAL NETWORK

NETWORK LEVERAGE 

What percentage of people in your personal and professional
network truly understand what you do and who you do it for?

YOU

COMPLIMENTARY
SERVICE PROVIDERS

UBER
CONNECTORSTHEIR 

NETWORKS

THINK OF 3 COMPLIMENTARY PROVIDERS
..................................................................................................................
..................................................................................................................
..................................................................................................................

THINK OF 3 UBER CONNECTORS
..................................................................................................................
..................................................................................................................
..................................................................................................................
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BENEFITS OF SPEAKING

SPEAKING 

Audience sees
you as a thought

leader with
something

important to say

When you're on stage
or online, you are

literally positioned as
being an authority

Host is 
giving you an 
endorsement

If you're putting on
your own event, you

are bringing a
community of leaders
who can share what

you do

You'll get to speak
to a wider audience of

people who will be
able to refer to you

and recommend you

Speaking enables
you to meet people

for future
collaborations-
you'll grow and

support each other

You can speak
without

 interruption
 

You can state 
how you

help people

You can state 
what sets
you apart

You have a
captive audience

You can invite the 
audience to

interact with you
afterwards



 

 
 

 

 

BEFORE

SPEAKING TOP TIPS

If you're speaking online, practise by filming yourself on a
webcam (e.g. zoom).

Watch it back - what could you improve in terms of clarity,
and where could you make things more engaging?

Ask a trusted person for feedback.

Avoid overpreparing with over scripting.
Map it out, don't script it entirely.

CONTENT

Use personal or client stories for the concepts you'll be teaching
 

Add actionable items for the audience. 
Encourage your audience to implement what they've learned through
some practical steps they can immediately take away and implement.

Avoid a wall of text
"Moving parts" in your presentation will keep your audience 
entertained.

Don't forget to breathe!



 

 
 

 

 

DURING

SPEAKING TOP TIPS

Break the ice - allowing your audience to participate in engaging
activities will create a sense of belonging:

"Show of hands if you've ever experienced...."
"Have you ever felt....." 

Focus on the audience and the transformation you want to provide

Focus your energy toward the audience and you won't feel as 
self-conscious. 

Allot time for Q & A, and if you're speaking online, ask the audience to
pop questions into the chat, and answer them at the end.

Ask a question every now and then - or even ask a poll question with
answers to go in the chat.

Allow your audience to share something after each topic - try to
create an experience for them.

If you're speaking to your ideal patients or referrers, remind them of
who you are, what you do, and whom you do it for.

Have a call to action (e.g. QR code link)

Encourage them to connect with you via email or on social media. 

 


